Vulnerability to risk is a constant factor in the lives of the poor and a cause of persistent poverty. Microinsurance offers one approach to mitigate the risk, yet demand is relatively low in developing countries. Thus, the aim of this study was investigating determinants of microinsurance demand in Jimma Zone. The data used in this study was cross sectional which collected from households using structured questioner and in-depth interview with officials of insurance companies and microfinance institutions that provides microinsurance product. The collected data was analyzed using multinomial logistic regression model. The findings of the study show that household size, employment status, level of education, adequacy of micro-insurance supply, delivery channel, premium, monthly income, insurable asset, financial literacy, trust, and risk aversion has significant impact on the demand for microinsurance products, whereas age, gender, adverse selection and moral hazard, religion and peer influence has insignificant impact on household's demand for microinsurance products. 
INTRODUCTION
Micro-insurance or the insurance for the poor has been considered as «the next revolution» in addressing risks and vulnerability in low-income countries (Morduch, 2006) . Life is risky for the poor in developing countries. Illnesses, natural disasters, unemployment, and accidents affect this segment of the population more severely than others due to their lack of formal insurance and their limited social safety nets. Many rely on informal transfers from friends, families, and relatives; however, such transfers often are deficient compared to what is needed. Microinsurance has come to be seen as an important means of managing risk for the poor, yet demand is relatively low in developing countries (Cole et al. 2013; Giné et al. ,2008; Jowett ,2003; &Thornton et al. ,2010) .
Even though micro-insurance is supplied, the demand for micro-insurance in developing countries is low in comparison to expected demand based on expected utility theory.
Furthermore, an increasing number of empirical studies investigating micro-insurance demand in developing countries find that risk aversion leads to less, instead of more, take up of micro-insurance (Giné et al., 2008; Ito and Kono, 2010; Clarke and Kalani, 2011; Dercon et.al, 2011) . This assumption contradicts with the underlying expected utility theory namely demand for insurance is higher for risk averse individuals who use insurance to avoid the risk of loss (Pratt, 1964; Mossin, 1968; Feldstein, 1973; Schlesinger and Doherty, 1985) the same is true for Ethiopia, vulnerability to risk, a constant factor in the lives of the poor, microinsurance offers one approach to mitigating risk, yet demand is disappointingly low majority of poor peoples have managed with their own means, very few have access to formal insurance and depend on informal mechanisms to cope with shocks (Shifa, 2012) . Micro-insurance is at infant stage in Ethiopia according to recent estimates, out of the total potential market only 1.9 percent is reached by the existing micro-insurance schemes (Micro-insurance Network,2016) .
Regarding research studies that have been conducted on micro-insurance demand different researchers examined the issue (Huber, 2012; Saqware ,2012; Eling et.al ,2013; Christiana ,2016; and Ndurukia et.al ,2017) conducted their studies on determinants of micro-insurance demand in developed, emerging and developing countries focusing on different sets of factors demographic, economic, institutional and personal related factors which influence micro-insurance demand.
However, the finding is not consistent due to difference in economic, social cultural, financial, regulatory and operating environments. Therefore, it needs further investigation in socio economic and cultural context of Ethiopia particularly in Jimma zone.
signifikan terhadap permintaan produk asuransi mikro, sedangkan usia, jenis kelamin, seleksi yang merugikan dan bahaya moral, agama, dan pengaruh teman sebaya, memiliki dampak yang tidak signifikan pada permintaan rumah tangga untuk produk asuransi mikro.
Furthermore, the literature revealed that prior researchers adopt a quantitative research approach only without considering its limitation and most of the studies focused on specific microinsurance product so the researchers fill these gap by adopting mixed research approach which provides a better understanding about research problems than either approach alone and brings robustness to the research findings and by including all micro-insurance products. At last, while we see in Ethiopia, determinants of micro-insurance demand is untouched issue only one study conducted by Tadesse and Brans (2012) which the variables are not tested statistically. Other studies focused on landscape of micro-insurance by Shifa, (2012) and prospects and challenges of microinsurance by Smith and Chamberlain (2010) .
Hence, based on the aforementioned justification this study designed to investigate determinants of micro-insurance demand in Jimma zone.
LITERATURE REVIEW

Empirical studies determinants of micro-insurance demand
Under this section previous studies conducted on micro-insurance demand in different level of economies were reviewed as follows. Huber (2012) A strong negative life-cycle effect is revealed when taking into account economic self-sufficiency of dependents. Saqware (2012) conducted a study in Tanzania on micro-insurance demand by using primary data. The investigation includes three stages; to begin with, family's significant risk exposures were examined, also hazard adapting methods which were set up were analyzed and thirdly, a probit regression examination was ran to build up the relationship between families' characteristics and the demand for informal micro-insurance product. The result of regression analysis reveals that employment, marital status, utilization of the services of MFIs, education, exposure to risk and knowledge about micro-insurance are critical determinants of micro-insurance products.
Knowledge about micro-insurance and trust of providers of micro-insurance products were found to have a positive and insignificant effect on the demand for micro-insurance products.
As opposed to expectations, the empirical investigation demonstrates that income is a noteworthy determinant with a negative effect on the demand for micro-insurance scheme. Eling et.al (2013) 
METHODS
The data used in this study was cross sectional and collected from households in Jimma zone using structured questioner and the data is collected in February 02-26, 2018. A total of 400 questionnaires were distributed for respondents and 389 questionnaires were returned and used for analysis purpose. In addition, in-depth interview was conducted with 12 top officials of insurance companies and microfinance institutions that provides micro-insurance product. The collected data was analyzed using multinomial logistic regression model and the researchers tested the variables in the study as major determinants of micro-insurance demand in Jimma Zone.
The following empirical model was used in estimating the parameters for the variables in this study: assumes that all of the regression coefficients across both models are simultaneously equal to zero and the result suggests that the model has a strong explanatory power. Table 2 gives the multinomial logistic -estimation results for the factors influencing household's choice of specific micro-insurance product.
Result of multinomial regression model
The base outcome for the model was credit life micro-insurance. This indicates that the following discussion of the results emphasize on the effect of the independent constructs on a specific micro-insurance purchase relative to credit life micro-insurance. Coefficient estimations from the multinomial logistic model can tell about the direction effect or likelihood effect than the magnitude effect. We see how can compute the magnitude of effect by using STATA 13 command margins after multinomial logistic regression and it give marginal effect or elasticity to explain the effects of the independent variables on microinsurance demand in the study area. 
In-depth interview results
In depth interviews were conducted with 12 top officials of insurance and microfinance institutions.
The interview result shows that product design risk, high transaction cost, low staff productivity and efficiency, inadequate distribution channels, it increases individual's risk aversion attitude the finding was consistent with (Beck & Webb, 2002) . Furthermore, educated family units will probably take up protection (Chankova et al., 2008; Giné et al., 2008) , the findings of (Chankova et al., 2008; Ito &Kono, 2010) . Bendig et al. (2010) , Giesbert et al. (2011) and Bendig and Arun (2011) also confirmed that educated family heads have greater probability to comprehend such a product more easily, and be more likely to participate in that kind of micro-insurance product relative to lesser formally educated.
Adequacy of micro-insurance product supply
There to health micro-insurance is due to the fact that the risk reduction potential of the existing microinsurance products is insufficient. As a result, the demand for micro-insurance becomes low, when there is not adequate product provision.
Lack of delivery channel
There 
Level of income
There was a negative marginal effect 0.0835 between level of income and household's subscription to crop micro-insurance scheme relative to credit-life micro-insurance at a statistical significance level of 1percent, this indicates that households with low monthly income levels have less probability of subscribing to crop micro insurance product this is due to the fact that lowincome people buy micro-insurance if the products meet their needs and are fairly priced (affordable) the finding was also consistent with the result of descriptive statistics which shows that majority of non-subscribers of micro-insurance earns low monthly income.
Insurable Asset
There was a positive marginal effect of 0.0420 between insurable assets and household's subscription to property micro-insurance scheme relative to credit-life micro-insurance at a statistical significance level of 1percent. This implies that the availability of insurable property is a triggering factor for demand of micro-insurance. Because, individual's need to safeguard their assets from unexpected loss. The finding was consistent with previous researchers (Kakar and Shukara, 2010; Huber, 2012; Bendig and Arun, 2011; Kaume and Komenon, 2012) .
Financial Literacy
Risk Aversion
There was a positive marginal effect of 0.0686 between risk aversion of households and subscription to health micro-insurance scheme relative to credit-life micro-insurance at a statistical significance level of 5percent. This implies that individuals that are relatively more risk-averse have greater probability of purchasing micro-insurance schemes. The finding was consistent with previous researchers Cole et al. (2013) , Kouame and Komenan (2012) and Giesbert et al. (2011) .
MANAGERIAL IMPLICATIONS
The study has an implication for policy makers and An important practical implication of our study is that improvement in individual's financial literacy increases the probability that an individual will own micro-insurance insurance product and any financial literacy enhancement program have favorable implications for successful microinsurance service delivery.
Moreover, micro-insurance schemes are price elastic and hence any possible or adjustable lowering of premium or price to affordable level could increase quantity demand by more than proportionately and hence result to greater increase in total revenues to the service providers..
CONCLUSION
Micro-insurance in most developing countries has now become a well-accepted component of financial inclusion strategies and is increasingly being seen as a tool not only for social protection but also for equitable mitigation of risks thereby spurring poverty alleviation and economic development and many factors influence a household's decision to buy micro-insurance.
To this end, this study sought to investigate determinants of household's micro-insurance demand in Jimma zone. In order to achieve this objective, one research questions and sixteen
hypotheses have been developed and tested. To address the research questions, test hypotheses and achieve the broad research objective, the study used mixed research approach. More specifically, the analyses were performed using data collected from households through questioner and in-depth interview were conducted with operational and marketing department (practitioners). Multinomial Regarding the determinants of micro-insurance demand household size, employment status, level of education, adequacy of micro-insurance supply, delivery channel, premium, monthly income, Insurable asset, financial literacy, trust and risk aversion has significant impact on the demand for micro-insurance products, whereas age, Gender, adverse selection and moral hazard, religion and peer influence has insignificant impact on household's demand for micro-insurance products whereas, age, Gender, adverse selection and moral hazard, religion and friend and family influence has insignificant impact on household's demand for micro-insurance products this suggests that there influences on household's demand for micro-insurance products negligible.
